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By creating an estate plan,
your clients can:

Source: B6084224NW Beyond Annuities Estate Planning agent brochure (1/25)

Build and protect their legacy

Minimize expenses, taxes and
probate costs

Control how, when and to whom
their assets are distributed

Protect their privacy and ensure
their wishes are carried out
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Client discussion

1. Who would you like to inherit your
assets? Are your current beneficiary
designations in line with your wishes?

2. Who would you like to make medical
and non-medical decisions on your
behalf if you lack capacity?

3. What would life look like for your loved
ones in the event of your passing? What
would you like to happen in that event?
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Client discussion

4. How would you like to be remembered
by family, friends and colleagues?

5. What do you want your legacy to
achieve for your family and loved ones?

6. What kind of impact do you want your
legacy to have on your community?

7. How do you want your legacy to live on
after your death?
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Only of people
were aware that they
were designated as a
personal representative
In an estate plan
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Possible alternative tools

Spousal Lifetime Credit Charitable Stretch Trust
Access Trust Shelter Trust Remainder Trust (or Legacy) Owned
(SLAT) (CST) (CRT) Annuity Annuity
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SLAT may be used to gift CST can be used by a
assets so they will not be part married couple to preserve
of the future estate while the unified credit of the

allowing the giftor’s spouse spouse who dies first.

to access the gifted assets.

Source: B6084224NW Beyond Annuities Estate Planning agent brochure (1/25)

CRT can provide increased
cash flow, additional
retirement security, and tax
benefits, all while effectuating
a charitable intent.
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Stretch (or Legacy)
Annuity

With a stretch annuity, a beneficiary
can extend tax deferral and
possibly reduce total taxes paid.

Source: B6084224NW Beyond Annuities Estate Planning agent brochure (1/25)

Trust Owned
Annuity

If properly structured, a trust-
owned annuity can defer taxes.
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Facilitate outside expertise

Offer a customized approach
,_-) Create a referral network
_7/ Keep the conversation going
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Disclaimers

All situations are unique, and this brochure only provides general information. Therefore, you should consult with qualified professionals who can
provide advice relevant to your specific circumstances. For estate planning, you should speak to an estate planning attorney.

For use with contract forms P1020212NW, P1020212ID, ICC22-P1165222NW, P1463016NW, P1463016ID, P1459716NW, P1459716ID, P1138219NW,
P1138919ID, P108801TNW, P1088011ID, ICC22-P1165322NW, P1123117NW, P1123117ID, P1123217NW, P1123217ID, ICC21-P1152221NW, ICC21-
PT15152TNW, P1086811NW, P1086811ID, P1081610NW, P1081610ID, ICC21-P1151621NW, P1074514NW, P1074514ID, P1470017NW, P1470017ID,
ICC21-P115202TNW, PTT113516NW, P11135164ID, ICC21-P1152121NW, P10800TONW, P1080010ID, , ICC21-P1476721NW, P1140119NW, P1140119ID,
P1140219NW, P11402191D, P1146620NW, P1146620ID, P1110416NW, P1110416ID, ICC20-P1144420NW, ICC20-1144420NW-NoMVA, ICC20-
P1144520NW, ICC20-P1144520NW-NOMVA, ICC20-P1474420NW, ICC20-P1474420NW-NoMVA, P1134618NW, P1134618ID, P1134618NW-NOMVA,
P1134618ID-NOMVA, P1112916NW, P1112916ID, P1129918NW, P1129918ID, P11299218NW-NOMVA, P1129918ID-NOMVA, P1825218NW, P1825218ID,
P1833621NW, P18336211D, P1850822NW, P1850822ID, P1841722NW, P1841722ID, P1841622INW and P1841622ID.

Form numbers vary by state.

All guarantees based on the claims-paying ability of MassMutual Ascend. Products are issued by MassMutual Ascend Life Insurance CompanySM
(Cincinnati, Ohio), a wholly owned subsidiary of Massachusetts Mutual Life Insurance Company (MassMutual).
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Additional Disclaimers

This presentation is not intended or written to be used as legal or tax advice. It cannot be used by any taxpayer for the purpose of
avoiding penalties that may be imposed on the taxpayer. Your clients should seek advice on legal and tax questions based on their
particular circumstances from an independent attorney or tax advisor.

MassMutual Ascend Life Insurance Company® is not an investment advisor and the information provided in this document is
notf investment advice. You should consult your investment professional for advice based on your personal circumstances and
financial situation.

This information is not infended or written to be used as legal or fax advice. You should seek advice on legal and tax questions based on
your partficular circumstances from an independent attorney or tax advisor.

© 2025 MassMutual Ascend Life Insurance Company
www.MassMutualAscend.com

This content does not apply in the state of New York.

NOT A BANK OR CREDIT UNION DEPOSIT OR OBLIGATION ¢ NOT FDIC OR NCUA-INSURED ¢ NOT INSURED BY ANY
FEDERAL GOVERNMENT AGENCY ¢ MAY LOSE VALUE « NOT GUARANTEED BY ANY BANK OR CREDIT UNION
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Questions

MassMutual Ascend

For producer use only. Noft for use in sales solicitation.
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